EVERYTHING
COLD CALLING

OVERVIEW

This one-hour session provides a comprehensive guide to cold calling, focusing on the
techniques and strategies necessary to engage prospects effectively and drive sales.

Participants will learn the importance of cold calling in the sales process and develop
practical skills to improve their performance at each stage of the call.

KEY LEARNING OBJECTIVES

Learn why cold calling actually works.
Cold calls are the quickest way to book a meeting.

Structure a cold call to create a conversation.
Get comfortable with good hooks, tone, and hard closing.

ra il

Deliver compelling pitches to build value.
Tailor details and questions to the prospect to resonate with them.
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Overcome resistance over the phone.
Stay calm and utilize active listening to handle hard objections.

Close with confidence and get the meeting.
Book the meeting with professional persistence in closing techniques.
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